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The Client: Walter Flynn, 40

® Hadn’t funded any form of retirement
income program for himself.

® Needs life insurance and at least $150,000 per year of o, , 1;3":'& \" 1L
income for at least 25 years according to his financial /:
advisor. ) J

The Solution: Leveraged Planning®

This case study is based on an actual client. Individual results may vary. Mr. Flynn’s business chose to take the tax deduction for the loan interest expense.
Without the deduction, a program gain of 100.01% over the two year period would have resulted.
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